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ABOUT MEATCO 

Meatco, an equal opportunity employer, is a progressive organisation involved in the production, processing, 

value addition, and marketing of red meat and associated by-products. 
 

 

POSITION: SALES REPRESENTATIVE 

Purpose of the Job 

To implement competitive and sustainable sales services to grow the brand equity, sales volume, market share, 

competitive advantage and corporate reputation of all local Market & Value-added products in existing and new 

distribution channels. 

 

Key Performance Areas 

Grow sales volume and brand recognition of Meatco products in designated territory by developing new 

accounts and growing existing accounts across distribution channels. 

Implement sales plan for sales area based on established revenue goals and company objectives.  

Manage prospects and acquire new business through cold-calls and networking. 

Work closely with the Sales, Marketing, Logistics, Agro-processing, and Finance teams to ensure a high 

quality customer experience and quality interactions with the brand. 

Execute demand forecast reports by region and distribution channel and provide weekly and quarterly sales 

updates to Assistant Sales Manager. 

Recommend continuous improvement strategies and initiatives to management to optimize output to clients. 

Liaise with Stock Supervisor regarding stock levels and product type. 

Oversee all Meatco marketing assets in the outlets including permanent merchandising and signage. 

 
Competency and Skill Requirements 

and expanded territory and distribution channels. 

 

Knowledge of meat cuts and abattoir/deboning plants operation. 

 

and close sales. 

 
 

 

Closing date: 20 February 2024 

www.meatco.com.na    
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